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This month, we take a close look at the evolving challenges 
facing manufacturers across the Northeast. From workforce 
shortages and rising energy costs to supply chain uncertainty, 
cybersecurity risks, and tightening margins, today’s 
manufacturers are navigating a complex and rapidly shifting 
landscape. In this issue, we explore the pressures shaping the 
region’s industrial economy — and the strategies companies 
are using to adapt, invest, and stay competitive in 2026 and 
beyond.
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WORKHOLDING SPECIALISTS

GRIP IT & RIP IT!

Free Design Consults    
800-543-3580   MiteeBite.com

Contact us today for more information!

High density pallets on your vise? 
You’re ready for automation!

Transform your Air Vise into a precision 
Pallet System in no time with the Air Vise 
Pallet Kit and Mitee-Bite Fixture Clamps!

MORE CHIPS - LESS DOWNTIME

Air Vise shown with 
Mitee-Bite Uniforce® 

Clamps and Locating Rails

Celebrating over 100 years as the longest running 
metal finishing company in the nation. 
F.M. Callahan & Sons is a NADCAP Certified, ISO 9001, and 
ROHS compliant precision plating house. Specialist in Plating, 
electroplating & anodizing, and rack and barrel plating. 
Callahan Plating serves all industries while being a key 
supplier of services to the Aerospace industry.

F.M. Callahan & Son, Inc .

fmcallahan.com  inquiry@fmcallahan.com 

(781) 324 - 5101  22 Sharon Street | Malden, MA 02148

PLATED FINISHES     

SURFACE TREATMENTS     

ANODIZING 
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CURRENT CHALLENGES FACING MANUFACTURERS 
IN THE NORTHEAST U.S. (2026)

Manufacturing in the Northeast U.S. has always been a study in contrasts: 

world-class universities and R&D clusters alongside aging industrial corridors; 

dense customer markets alongside some of the country’s highest operating 

costs. 

Y O U R  R E S O U R C E  T O  N E W  M A N U F A C T U R I N G  S O U R C E S
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Heading into 2026, many manufacturers across New 
England and the Mid-Atlantic describe a similar reality: 
demand is “okay” in pockets, but the margin for error is 
thin. The biggest pressures aren’t just one-off shocks—
they’re compounding frictions in labor, energy, supply 
chains, cybersecurity, and capital investment.

Below is a grounded look at the challenges showing up 
most consistently for Northeast manufacturers right now, 
and why the region feels some of them more acutely than 
other parts of the country.

1) Workforce constraints: not just “shortage,” but 
mismatch and succession

Ask a Northeast plant manager what keeps them up at night 
and you’ll still hear “people” early in the conversation—
though the problem is evolving. In the Federal Reserve’s 
Boston (First District) reporting, labor conditions have 
been mixed: hiring has become somewhat easier in certain 
roles, but employers still cite the need for specialized skills 
and continued pressure in certain occupations.

What’s particularly challenging in the Northeast is the 
combination of:

Aging skilled workforce and knowledge transfer risk. Many 
precision machining, industrial maintenance, and controls 
roles rely on deep tribal knowledge. Retirement waves don’t 
just reduce headcount—they remove process stability.

A skills mismatch in modern manufacturing. Even when 
applicants exist, the gap is often in CNC programming, 
metrology, robotics/automation maintenance, PLCs, and 
quality systems.

Cost-of-living and housing constraints that limit recruiting 
radius. Employers in Massachusetts, for example, routinely 
cite the “cost of doing business” and “cost of living” as 
barriers to growth—factors that make it harder to attract 
and retain talent without pushing wages beyond what the 
P&L can support.

In practice, manufacturers are spending more time on 
training pipelines, partnerships with vocational programs, 
and retention—because replacing experience is slower and 
costlier than it looks on paper.

2) Energy costs and reliability: a disproportionate 
Northeast headwind

Energy is a uniquely sharp pain point in much of the 
Northeast, especially New England, where prices can be 
volatile and structurally higher than many other regions. 
The U.S. Energy Information Administration (EIA) reported 
that wholesale day-ahead electricity prices rose in 2025 
across most hubs—and called out New England (ISO-NE) 
as having the largest increase among major trading hubs in 
the Lower 48.

Two related dynamics matter for manufacturers:

Higher and more volatile electricity prices complicate 
quoting and long-term contracts—particularly for energy-
intensive processes (thermal operations, plastics, food 
processing, metalworking).

Winter reliability risks remain a planning factor in New 
England due to fuel constraints in cold snaps; NERC’s 
Winter Reliability Assessment continues to flag scenarios 
where constrained natural gas pipelines and fuel 
replenishment timing can create stress.

C U R R E N T  C H A L L E N G E S  F A C I N G  M A N U F A C T U R E R S  I N  T H E  N O R T H E A S T  U . S .  ( 2 0 2 6 )
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Web: www.tdfmetalfinishing.com   Email: tdinfo@tdfmetalfinishing.com

MuShield.com   |     MuMetal.com   |     HydroformingManufacturing.com    |     CryoPermShielding.com

The Mushield Company, 9 Ricker Avenue, Londonderry, NH 03053   |   Toll Free: 888.669.3539   |   info@MuShield.com

MuShield has over 60 years of experience 
producing hydroformed parts out of mu-
metal magnetic shielding alloys, as well as 
other alloys such as aluminum, stainless 
steel and many other materials.

For Orders and Pricing:  
Contact MuShield today for more information

[ 888.669.3549 ]

DRAWN PERFECTION THROUGH 
HYDROFORMEDHYDROFORMED DEXTERITY

AS:9100D | ISO 9001:2015 Certified | ITAR Registered Company

Since 1956, we have prided ourselves on 
providing the finest quality workmanship,  
efficient service and competitive pricing.

508-699-4484
sm-furnaces.com

•  Certified Heat Treating
•  Bright Annealing SS
•  Bright Hardening SS
•  Controlled Atmosphere
•  Nichrome Brazing
•  Copper Brazing
•  Gold Brazing
•  Silver Brazing
•  Hardening/Annealing
•  Case Hardening
•  Deep Case Carborizing
•  Normalizing
•  Sintering
•  Stress Relieving
•  Precipitation
•  Hardening

P
R
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C
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S

ES

North Attleboro, MA
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Meanwhile, national electricity demand is projected to keep 
rising into 2026–2027, driven in part by data centers 
and broader electrification—adding more competition for 
generation and grid capacity.

For Northeast manufacturers, this translates into real 
strategic questions: invest in efficiency upgrades, lock 
in power through supply contracts, consider on-site 
generation, or redesign processes to reduce peak demand 
exposure.

3) Input costs, pricing power, and margin compression

Even when top-line orders look stable, the squeeze often 
shows up between “prices paid” and “prices received.” 
Surveys and regional reporting continue to show elevated 
input cost pressure and uneven ability to pass those costs 
along.

The National Association of Manufacturers’ Outlook 
Surveys in 2025 repeatedly highlighted trade uncertainty 
and rising raw material costs among the top concerns.

In New York’s Empire State Manufacturing Survey (January 
2026), firms reported that input price increases remained 
elevated while selling price increases slowed—exactly the 
sort of pattern that compresses margins.

For Northeast producers—many of which compete on 
quality, compliance, and speed rather than lowest unit 
cost—margin pressure tends to accelerate investments in 
automation and process control. But that leads directly into 
the next challenge: capital.

4) Capital investment decisions are harder under 
uncertainty

Manufacturers don’t invest in new lines, automation, or 
facility expansions because it’s fun—they do it to stay 
competitive. The problem is that the “inputs” to a confident 
investment decision have been noisy:

Trade and tariff uncertainty has been persistent enough 
that it shows up as the top concern in NAM survey results, 
and it also appears in regional business commentary.

Financing costs and project risk (particularly for small and 
midsize firms) can turn a sensible productivity project into 
a “maybe next year” decision.

In the Boston Fed’s January 2026 district update, 
firms noted that tariff-related uncertainty had abated 
somewhat due to policy stabilization and adjustments by 
businesses, contributing to improved outlook sentiment. 
That’s encouraging—but “less uncertain” is not the same 
as “predictable,” and manufacturers still have to decide 
whether to commit to equipment lead times, implementation 
downtime, and training costs.

5) Supply chain: better than 2021–2022, but not “fixed”

Supply chains have improved from the worst pandemic-era 
breakdowns, yet Northeast manufacturers still face a set of 
practical constraints:

Long lead times in specific categories (controls 
components, specialized electronics, certain castings/
forgings).

Vendor concentration risk—especially in regulated 
industries (medical, aerospace/defense, food), where 
qualifying a second source is slow and expensive.

Logistics friction in a region with older infrastructure and 
dense traffic patterns—where “last 50 miles” can cost more 
than cross-country freight.

Many firms now carry more inventory than they used to, 
even if they dislike tying up cash, because the cost of a line 
stoppage is worse than the carrying cost.

C U R R E N T  C H A L L E N G E S  F A C I N G  M A N U F A C T U R E R S  I N  T H E  N O R T H E A S T  U . S .  ( 2 0 2 6 )
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VACUUM AND ATMOSPHERE

HEAT TREATING
+ BLACK OXIDING

PROCESSES

MATERIALS

Hardening
Tempering
Annealing
Carburizing
Carbo-nitriding
Normalizing
Stress Relieving
Precipitation HT
Commercial Black

Oxide
ISO 9001 and AS 9100

Tool Steels
Stainless Steels
High Speed Steels
Alloy Steels
Carbon Steels
Super Alloys
Non-Ferrous
PH Steels

Nadcap
Certified

Federal
Firearms
License

Tel: 860-523-9090
Fax: 860-236-8052

565 Cedar Street
Newington, CT 06111

Andy@sousacorp.com
www.sousacorp.com

HEAT 
TREATING

• VACUUM
• INTEGRAL QUENCH
• CONTINUOUS BELT
• NITRIDING
• STRESS RELIEVING
• ANNEALING

Aluminum Heat Treating 
Sandblasting 
Brazing

Long Vertical Capability
Parts Cleaning

Straightening

Certified By General Dynamics for AMS 2759
*Pick up and Delivery Available*

COUNTY HEAT TREAT

ISO 9001: 2015 CERTIFIED

32 Howe Avenue | Millbury, MA 01527
Tel: (508) 865-5885   Fax: (508) 865-4033

Website: www.countyheattreat.com

Centrally Located in New England. 2 miles from MA Pike, Exit 94
24 Hour Service and weekends if Needed. 

AS:9100D | ISO 9001:2015 Certified | ITAR Registered Company

MuShield.com   |     MuMetal.com   |     HydroformingManufacturing.com   |     CryoPermShielding.com

The Mushield Company, 9 Ricker Avenue, Londonderry, NH 03053   |   Toll Free: 888.669.3539   |   info@MuShield.com
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H AV E  A  S TO RY  I D E A ?  L I K E  W H AT  YO U ’ R E  R E A D I N G ?

We would like to hear it. Contact us to give us your input or feedback. 
We’re always looking for new stories to discuss.

chris@thegatewaymag.com  or Call: (877) 463-4020

6) Cybersecurity and operational technology risk is now a 
manufacturing operations problem

Ransomware and OT/ICS vulnerabilities have shifted from 
“IT’s issue” to an operational continuity issue—especially 
for manufacturers with legacy equipment, mixed vendor 
environments, and limited internal security staffing.

Recent public reporting and advisories underscore that 
manufacturing remains a major target:

CISA has continued to update and publish ransomware 
advisories (including updates tied to ongoing activity), 
emphasizing the threat to small and midsize organizations as 
well.

Independent threat reporting entering 2026 has also 
highlighted manufacturing as one of the most impacted 
industries in the ransomware landscape.

In the Northeast—where defense, aerospace, medical 
devices, and specialty industrials are common—cyber 
maturity is increasingly tied to customer requirements. 
Security questionnaires, vendor assessments, and 
compliance frameworks can become gating items for 
winning work. That means cybersecurity spending competes 
directly with production investments for scarce budget 
dollars.

7) Compliance and sustainability expectations: growing 
complexity, uneven support

Environmental compliance has always been part of 
manufacturing. What’s changed is the pace at which 
expectations (from customers, regulators, and investors) 
evolve:

Decarbonization and electrification pressures collide with the 
Northeast’s energy-cost reality. It’s hard to justify electrifying 
thermal processes if your power price is high and volatile—yet 
customers may still expect emissions reductions.

Reporting and documentation requirements are rising, 
especially in regulated supply chains.

Facility upgrades (filtration, waste handling, chemical 
substitutions) can be significant capital projects.

Even when incentives exist, many smaller manufacturers 
struggle with the “application and implementation tax”—the 
time and expertise needed to navigate programs, integrate 
new technology, and document outcomes.

Bottom line

Northeast manufacturers in 2026 aren’t facing one single 
crisis—they’re navigating a portfolio of pressures that 
interact: labor and housing constraints raise wage demands; 
energy volatility punishes inefficiency; cost pressures 
collide with softer pricing power; and cyber and compliance 
demands consume time and capital that could otherwise go 
straight into throughput.

The good news is that the region still has the ingredients for 
durable, high-value manufacturing: deep technical talent, 
proximity to sophisticated customers, and strong specialty 
clusters. The challenge is converting those advantages into 
resilience—by investing in skills, operational efficiency, and 
risk management faster than the headwinds intensify.

C U R R E N T  C H A L L E N G E S  F A C I N G  M A N U F A C T U R E R S  I N  T H E  N O R T H E A S T  U . S .  ( 2 0 2 6 )
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FABRICATION & MACHINING FABRICATION & MACHINING 
FOR ALL INDUSTRIESFOR ALL INDUSTRIES

CNC Milling/Turning
VMC: 40’’ x 120’’
HMC: 78’’ x 118’’
Turning: 16’’ x 24’’ cc

Manual Milling/Turning
Vertical Milling: 40’’ x 250’’
Horizontal Milling: 72’’ x 72’’
Turning: 48’’ x 240’’ cc

AWS Certified Welders  •  ISO 9000 Compliant

2 0

 

MACHINE INC.

CNC Turning to 48” dia.
CNC Milling  (40” x 120”)
250” Milling Travel
206” Turning Capacity
Repair Specialist
100% Quality Control

40 Snow Road • Winchester, NH 03470

Fax: 603-239-6380
Contact: Terry Haskins

www.innovative-machine.com
tmhaskins@innovative-machine.com

Tel: 603-239-8082

Certified Welding ASME Sec 8
AWS Certified Aluminum, SST
ISO 9000 Compliant
Pickup & Delivery

Fabricating & Machining
Specialist

Innovative

2 0

 

MACHINE INC.

CNC Turning to 48” dia.
CNC Milling  (40” x 120”)
250” Milling Travel
206” Turning Capacity
Repair Specialist
100% Quality Control

40 Snow Road • Winchester, NH 03470

Fax: 603-239-6380
Contact: Terry Haskins

www.innovative-machine.com
tmhaskins@innovative-machine.com

Tel: 603-239-8082

Certified Welding ASME Sec 8
AWS Certified Aluminum, SST
ISO 9000 Compliant
Pickup & Delivery

Fabricating & Machining
Specialist

Innovative

�

WANTED OLD
ELECTRIC

FORK LIFTS

Also looking for LARGE 
Used Batteries good or bad. 
Must be reasonable, we pick 
up and pay cash.

Call Walt: 860-508-9164

Wanted Used Electric Forklifts, 
running or not.  

WANTED OLD
GAS FORK LIFTS

Also Electric Forklift Batteries Wanted

We Buy Old Forklifts for 
Parts. Gas or Electric, 

Large or Small, 
Running or Not. 

We pay reasonable prices.  
Call Walt 860-508-9164 

Will Pick Up and Pay Cash
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�

106 Finnell Drive. Ste 24  Weymouth, MA 02188       

ISO 9001:2000
SAE  AS9100

Precision Milling
AutoCAD Design
Master CAM Machine 

Precision Turning
Design Capability
Quick turnaround

Personalized Service

Now offering LASER PART MARKING
Using our new

TRUMF VMC1 LASER MARKING MACHINE

WHERE QUALITY COUNTS

CNC Machining
Prototype & Production Quantities
Let us put our engineering and machining talents to work for you!

We offer one-stop shopping where we will 
handle your complete job. So whether heat 
treated, plated or painted we can supply to 
your requirements the way you want it.

R & S REDCO, Inc
Tel: 781-331-4300 Fax: 781-331-4800
www.rsredco.com     Email: sales@rsrsredco.com

RIGGING AND 
HEAVY HAULING

70 Years Experience

Forklift Capacity to 60,000 lbs

Machinery Moving

Mill-Wright Services

Domestic & Export Crating

Inside Storage / Warehousing

lpcote.com
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Chromium
Plating of Hard Chrome, Electroless Nickel,
Mass Finishing Media, Equipment and Supplies
Mass Finishing, Tumbling & Deburring
Web Page: www.nationalchromium.com

(860) 928-7965

(860) 928-7965
Fax (860 928-1408

10 Senexet Road     Putnam, Connecticut     06260

CLASSIC JIG GRINDING

✓ Precision Machining
✓ Toolmaking
✓ Jig Grinding Service

jiggrind@classicjiggrinding.com
860-870-4900

“The difference between a hero and a coward is one step sideways.” – Gene Hackman

MuShield.com   |     MuMetal.com   |     HydroformingManufacturing.com    |     CryoPermShielding.com

The Mushield Company, 9 Ricker Avenue, Londonderry, NH 03053   |   Toll Free: 888.669.3539   |   info@MuShield.com

MuShield has over 60 years of experience 
producing hydroformed parts out of mu-
metal magnetic shielding alloys, as well as 
other alloys such as aluminum, stainless 
steel and many other materials.

For Orders and Pricing:  
Contact MuShield today for more information

[ 888.669.3549 ]

DRAWN PERFECTION THROUGH 
HYDROFORMEDHYDROFORMED DEXTERITY

AS:9100D | ISO 9001:2015 Certified | ITAR Registered Company



11

1 11 1F O L L O W  U S  O N  S O C I A L  M E D I A :F O L L O W  U S  O N  S O C I A L  M E D I A :  I S S U E  3 1 3I S S U E  3 1 3

RIGGING AND 
HEAVY HAULING

70 Years Experience

Forklift Capacity to 60,000 lbs

Machinery Moving

Mill-Wright Services

Domestic & Export Crating

Inside Storage / Warehousing

lpcote.com
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THE POWER OF MEDIA COVERAGE:  
BUILDING TRUST THROUGH CREDIBILITY IN  

B2B MARKETS

Positive media coverage in trusted 
independent publications conveys  
the power of both social proof  
and authority

Here at the Gateway, we’ve been preaching since day 
one that this magazine is for you, the manufacturing 
industry. We’ve had some tremendous conversations 
over the years with our peers here in the northeast 
manufacturing ecosystem and we’ve had the great 
pleasure of filling these pages with company spotlights 
and industry insights every single month. But it’s 
become challenging for us to find business leaders 
with the bandwidth to offer up their continued stories. 

We see this as lost opportunity as we want all of our 
valued advertisers and community members to take 
full advantage of this platform and help spread the 
word of whatever you’ve got going on with your target 
audience. So, on the flipside, this lost opportunity is 
yours to gain. And it’s easy. All you have to do is let us 

know what’s going on and we’ll publish it in the pages 
of the magazine you’re holding in your hands right now. 
The marketing reach potential of this type of media is 
limitless and ripe for the picking. Why? Because your 
target audience is flipping through these same pages…

But don’t take our word for it. This month’s feature 
was written by Jeff Elliott, President of Power PR who 
voices his views on the power of independent media 
coverage and what it means for your business.

Psychological research, particularly by Dr. Robert 
Cialdini in his seminal book Influence: The Psychology 
of Persuasion (1984, Harper Business), underscores 
the power of social proof and authority. Social proof 
explains how individuals look to the actions and 
opinions of others to guide their choices, especially 
in uncertain situations. Authority reflects the weight 
carried by those perceived as knowledgeable or credible. 
These principles are at the heart of why third-party 
media coverage resonates so deeply with audiences.

Y O U R  R E S O U R C E  T O  N E W  M A N U F A C T U R I N G  S O U R C E S
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In today’s competitive industrial market, gaining 
credibility and trust can be challenging. Independent 
media coverage has proven to be one of the most 
effective ways to establish authority and demonstrate 
reliability. By focusing on newsworthiness and merit, 
companies can ensure their stories are featured in 
reputable publications, significantly enhancing their 
market presence and influencing customer decisions.

For EonCoat, a company producing innovative 
protective coatings, this approach has been 
transformative. Over the past 15 years, their 
technological advances and dedication to solving 
industry challenges have resulted in more than 200 
articles published in respected trade publications. 

“People read articles in a trade magazine, and they 
don’t see it as marketing. They view it with much more 
credibility than they would any form of marketing,” 
explains Tony Collins, founder of EonCoat. 

Each well-crafted article not only highlighted their 
expertise but also differentiated their technology by 
focusing on real-world applications and customer 
success stories. 

“The more often people hear about you from third-party 
sources, the more comfortable they become with you. 
The more people that see your name, the more they 
recognize your company as legitimate,” adds Collins.

Here are the key advantages:

•	� Articles in trusted publications are perceived as 
unbiased and authoritative.

•	�� Repeated exposure in respected media builds 
recognition and trust, helping potential customers 
feel more confident in their decisions.

•	�� Telling a customer’s story within an article 
creates a doubling effect of trust and credibility, 
as it showcases real-world results and customer 
satisfaction.

•	�� For complex technologies specific to industrial 
markets, these articles provide a platform to clearly 
and effectively tell your story, often with a depth 
not possible in other formats.

Independent media coverage 
also complements other 
promotional efforts. Data shows 
that well-placed articles can 
build trust and authority, which 
in turn makes advertisements 
more compelling. When used 

together, articles and advertising create a synergistic 
effect—articles provide the credibility and authority 
that make audiences more receptive to ads, while ads 
broaden the reach of the articles by driving traffic to 
the content. Reposting articles, sharing key excerpts, 
and integrating mentions in advertising campaigns 
can significantly extend the value of both, ensuring a 
cohesive and effective promotional strategy. 

Published trade articles remain available and 
relevant for extended periods, serving as enduring 
endorsements. Prospects often encounter these articles 
during independent research, making the discovery feel 
organic rather than promotional. For industrial firms, 
this approach is particularly valuable, as it establishes 
authority, builds trust, and showcases expertise in 
solving real-world challenges.

“An article was published over a decade ago on a 
specific benefit of our product and we are still on the 
first page of Google [organic] search term results under 
the primary keywords, and we still get calls about it 
fairly often,” says Collins. 

EonCoat’s success story highlights how strategic media 
outreach can drive meaningful results. For companies 
aiming to strengthen their industry position, 
independent media coverage offers a powerful means 
to demonstrate value, establish trust, and ultimately, 
foster growth. 

“The more often people hear about you from third-party 
sources, the more comfortable they become with you. 
The more people that see your name, the more they 
recognize your company as legitimate.”

T H E  P O W E R  O F  M E D I A  C O V E R A G E
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�
VACUUM AND ATMOSPHERE

HEAT TREATING
+ BLACK OXIDING

PROCESSES

MATERIALS

Hardening
Tempering
Annealing
Carburizing
Carbo-nitriding
Normalizing
Stress Relieving
Precipitation HT
Commercial Black

Oxide
ISO 9001 and AS 9100

Tool Steels
Stainless Steels
High Speed Steels
Alloy Steels
Carbon Steels
Super Alloys
Non-Ferrous
PH Steels

Nadcap
Certified

Federal
Firearms
License

Tel: 860-523-9090
Fax: 860-236-8052

565 Cedar Street
Newington, CT 06111

Andy@sousacorp.com
www.sousacorp.com

HEAT 
TREATING

• VACUUM
• INTEGRAL QUENCH
• CONTINUOUS BELT
• NITRIDING
• STRESS RELIEVING
• ANNEALING

Aluminum Heat Treating 
Sandblasting 
Brazing

Long Vertical Capability
Parts Cleaning

Straightening

Certified By General Dynamics for AMS 2759
*Pick up and Delivery Available*

COUNTY HEAT TREAT

ISO 9001: 2015 CERTIFIED

32 Howe Avenue | Millbury, MA 01527
Tel: (508) 865-5885   Fax: (508) 865-4033

Website: www.countyheattreat.com

Centrally Located in New England. 2 miles from MA Pike, Exit 94
24 Hour Service and weekends if Needed. 

Specializing in Recycling Industrial Scrap 

Big enough to get things done, small enough to do them efficiently. 

1‐800‐370‐JUNK (5865) 
42 Harding Dr. Northwood, NH 03261 

info@hardingmetals.com 
www.hardingmetals.com 

Crea�ng recycling solu�ons for any type of business 
 
— U�lizing our easy to deal with staff 
— With our clean and uniform equipment 

        Handling all types of metals, in any form  
                —From mild steel to high‐temp aerospace alloys 
 
                —Chips, punchings, turnings, borings, skeletons, 
  inserts, bits. You produce it; we handle it. 
  

 Tungsten Carbide   EDM Wire   Inconel   Titanium   Ferrous   Nonferrous 

Call or email us about Recycling and Reconditioning your Cutting Fluids 
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Moreover, this enhanced visibility and credibility 
can also contribute to increasing the overall value of 
your business, making it more appealing for various 
opportunities such as attracting new partnerships, 
securing investor interest, entering new markets, 
improving employee recruitment, retaining top talent, 
and, when the time comes, achieving a higher valuation 
in a potential sale.

Have a story you’d like to share?  
Submit 1,000-1,500-word articles to  
chris@thegatewaymag.com. Or, if you’ve simply  
got an idea, let’s hear it and we can help you craft  
the story on your behalf. We’re here to serve you! 

H AV E  A  S TO RY  I D E A ?  L I K E  W H AT  YO U ’ R E  R E A D I N G ?

We would like to hear it. Contact us to give us your input or feedback. 
We’re always looking for new stories to discuss.

chris@thegatewaymag.com  or Call: (877) 463-4020

T H E  P O W E R  O F  M E D I A  C O V E R A G E

“An article was published over a decade ago on a specific benefit of our product and 
we are still on the first page of Google [organic] search term results under the primary 
keywords, and we still get calls about it fairly often...”
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Machine Company, Inc.

Spur & Worm Gears
Internal / External Splines
Broaching, Hobbing, Shaping

515 Main Street  •  Yalesville, CT 06492
Tel (203) 284-0082  •  jovalmachine.com

�

Border Tool and Die, 
DBA Bengtson Tool and Die

Fast Hole, Wire and Sinker EDM  
Precision Tools, Dies, Jigs and Fixtures

240 Gale Street  Canaan, VT 05903
T: 802-266-9666   F: 802-266-9667

richard.btd@gmail.com

 

Contract and prototype manufacturing of precision screw 
machined parts for volume production 

 
www.merrimackmfg.com 

  217 Harrison Rd.                  207-647-3566 
Bridgton, ME 04009       info@merrimackmfg.com 

 

Contract and prototype manufacturing of precision screw 
machined parts for volume production 

 
www.merrimackmfg.com 

  217 Harrison Rd.                  207-647-3566 
Bridgton, ME 04009       info@merrimackmfg.com 

Top Quality • Any Quantity • Pickup & Delivery • Same Day Quotes

Plainfield, CT     tel: 860-230-0054  baystatemachine@hotmail.com

ID & OD GRINDING  
H O N I N G  
SURFACE GRIDING  
CNC CYLINDRICAL

• ID-20” Swing     
• OD-84”Long
• Surface Griding 24”x60”
• CNC Cylindrical 

GRINDING & HONING SPECIALIST

“I get up in the morning looking for an adventure.” – George Foreman
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CAD/CAM Leader Acquires Longtime 
Channel Partner to Strengthen Local 
Customer Support and Service Delivery

TOLLAND, Conn.- Mastercam, the world’s leading CAD/
CAM software provider and part of the Sandvik Group, 
announced today the completion of a strategic acquisition 
to strengthen its market presence across the Midwestern 
part of the United States. The company has acquired 
key assets of QTE Manufacturing Solutions, a longtime 
Channel Partner with nearly four decades of CAD/CAM 
industry expertise.

This acquisition integrates QTE’s extensive regional 
knowledge and customer relationships directly into 
Mastercam’s operations, enhancing customer support and 
service delivery across this key market.

Strengthening Market Leadership Through a Proven 
Partner

QTE Manufacturing Solutions, founded in 1985, has 
evolved from performing tool and fixture design for the 
aerospace industry into a leading CAD/CAM solutions 
provider serving manufacturers across Missouri, Kansas, 
Tennessee, Arkansas, Oklahoma, and Southern Illinois. 
The St. Charles, Missouri-based company has been 
recognized as a top-performing Mastercam maintenance 
retention Channel Partner and operates as a certified 
Mastercam training center, providing specialized 
solutions to industries ranging from aerospace to 
automotive and beyond.

    “This acquisition represents a transformative step in 
elevating the customer experience through enhanced 
local support and service capabilities,” said Russ 
Bukowski, President of Mastercam. “By bringing the deep 
regional expertise and established relationships of QTE 
Manufacturing Solutions directly into our operations, 
we’re delivering on our commitment to provide 
manufacturers with immediate, localized technical 
support, and solutions tailored to their specific regional 
manufacturing needs. This direct customer relationship 
model gives Mastercam a significant competitive 
advantage and ensures our customers receive the most 
responsive, expert service in the industry.”

Delivering Superior Local Customer Support Through 
Direct Operations

The acquisition represents Mastercam’s commitment to 
providing unparalleled local customer support and service 
excellence as a key market differentiator. By transitioning 
from a traditional channel partner model to direct 
operations in the Midwest market, Mastercam can now 
offer customers immediate access to technical expertise, 
accelerated problem resolution, and customized 
training programs delivered by in-market specialists 
who understand local manufacturing requirements and 
industry practices.

This direct customer relationship approach aligns with 
Mastercam’s broader growth objectives of combining 
organic innovation with strategic acquisitions to expand 
market reach and enhance customer service capabilities. 
As part of Sandvik’s intelligent manufacturing 
portfolio, Mastercam continues to advance connected 
manufacturing processes and provide comprehensive 
support to manufacturers worldwide.

For more information, contact Melanie Frenkel, Sr. 
Media Director, Berkeley Communications, phone: 
760.421.7719, or email: Melanie.Frenkel@berkeleypr.
com.

About Mastercam

Shaping the Future of Manufacturing®, Mastercam is 
the world’s leading provider of CAD/CAM solutions. As 
part of Sandvik, we empower manufacturers to enhance 
productivity, streamline processes, and drive innovation. 
With a global network of channel partners and an 
extensive developer community, Mastercam continues 
to set industry standards by delivering comprehensive, 
connected solutions across the manufacturing enterprise. 
We lead the way with cutting-edge technology and 
unparalleled expertise. Discover more at www.
mastercam.com, follow us on LinkedIn, and join the 
conversation with #mastercam.

R E G I O N A L  P R E S S
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 5 Over 40 gear shaping and hobbing machines
 5 WE OFFER CNC GEAR GRINDING
 5 WE CUT SPUR GEARS, INTERNAL & EXTERNAL SPLINES, 

WORMS, WORM GEARS, CROWNS, HELICAL GEARS, 
RACKS, TIMING BELTS and blind keyways

 5 On site broaching facility for internal splines, 
serrations and keyways

 5 Industry leading inspection equipment with 2 
CMM gear analyzers

 5 In house tool room to produce fixtures and 
support for gear shop

 5 Large Enough to Meet Technical Demands, Small 
Enough to Adapt to Immediate Needs 

Since 1954, United Gear & Machine has been using industry leading machinery and tooling to 
manufacture precision splines and gears for the space, defense and aerospace industries.

1087 East street south, suffield, ct 06078 | www.unitedgearct.com | 860.623.6618 | sales@unitedgearct.com

EXPERIENCE THE UGM DIFFERENCE

AS9100 & ISO 9001 Certified

“So see every opportunity as golden, and keep your eyes on the prize - yours, not anybody else’s.”
– Roberta Flack
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GOT PRESS? GET THE WORD OUT.  
Make sure we’re on your press outlet hit list. Advertisers in the Gateway 

have access to promote news and events right here to  
YOUR target market.

chris@thegatewaymag.com  or  Submit at thegatewaymag.com

“So see every opportunity as golden, and keep your eyes on the prize - yours, not anybody else’s.”
– Roberta Flack

10+ Years of Results 
Driven Sales Leads 
and Acquisitions

MANUFACTURING 

BOLD
MARKETING SUCCESS

603.436.2065

871 Islington Street | Suite L5 | Portsmouth, NH 03801

BOLDWERKS.COM

We’re defined by who we are. Hardworking. 

Experts in both traditional and digital worlds. 

Lovers of great creative. Our workboots 

are never clean. Let’s push the bounds of  

manufacturing and keep the shop floor 

bustling with innovation.
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For Orders and Pricing:  
Contact MuShield for more information

[ 888.669.3549 ]

We Armor Your Assets

Magnetic Shielding 
mumetal

Hydroforming 
Hydrogen Heat Treating

Our Core Services Quality Capabilities
•     ISO 9001 : 2015 Certified
•       AS9100D Certified
•     ITAR Registered 
•     Magnetic Shield Testing

MuShield.com   |    mumetal.com   |    HydroformingManufacturing.com   |    CryoPermShielding.com
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10+ Years of Results 
Driven Sales Leads 
and Acquisitions

MANUFACTURING 

BOLD
MARKETING SUCCESS

603.436.2065

871 Islington Street | Suite L5 | Portsmouth, NH 03801

BOLDWERKS.COM

We’re defined by who we are. Hardworking. 

Experts in both traditional and digital worlds. 

Lovers of great creative. Our workboots 

are never clean. Let’s push the bounds of  

manufacturing and keep the shop floor 

bustling with innovation.
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Looking to have a feature done on your company?  
We would like to hear it. Visit our website and submit to us directly today. 

www.thegatewaymag.com  

Need Help? Call: (877) 463-4020

I s s u e  N o .  3 1 3
F R E E  S U B S C R I P T I O N
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